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Résumé :

Ce papier analyse I'impact et le réle du e-marketing dans la
fidélisation de la clientéle.

Le passage du marketing d’échange au marketing relationnel
exige aux entreprises a repenser la gestion de ses clients non
seulement dans le court terme, mais aussi a long terme (Dick AS, Basu
K 1994). Le e-marketing a évolué a la suite de I'émergence du
marketing relationnelle. Ce dernier considere la fidélisation de la
clientéle a la marque comme un indicateur fiable pour évaluer la force
et la qualité de la relation.

Notre but dans ce travail est de démontrer que I'évolution de
I'internet et des technologies de I'Information et de Communication
(TIC) ont permis I'émergence d'un nouveau type de communication
marketing qu'on appelle la communication marketing interactif
(IMC) dont les caractéristiques les plus importantes sont
I’interactivité et la personnalisation.

Mots clés: commerce électronique, marketing relationnel, e-
marketing, fidélité.

PRV
3ladyl Anall b wod sladY e Jo¥1 S5l gl ud
psgiall 1ia pom 9 (1996 A powwys (B (Business week) &Y1
dadally o)) o dasay ) -1 sladl dad (Il Lgd w85 EIG
SLasdVl oy b pgdl b Bl o de ) delaall Byl S
Byl Jrl Leglaodt iy u daghaall Jo Lilld SO gl 330
Ay 8yt oda Flw O .12\5,“5\ sladl o b Je H& Loemaly
Oldaadl Blugh sda o o 9 (@had LaiMe Plug Lyl 9 Olosladd) B
ok oda gal ol g L (CIEY) Aol ) BB IG5 g SUY)
& A SIYI Gl Jlasyl g ged ) 3T (b Sl she i
o (il 9 8 el JSCo0 o5 Bylond) Sleal) Sl 5 (Il (5 el
ool ol 1ia e g L Agp Y Aleed) JLes Y g b b

') 0, de Wasseige, e-Commerce, e-Marketing, eBay, 3 leviers de
croissance pour les entreprises, édition Edipro, Belgique, 2007.

—ailill sl 208 saguuill g ylma ¥ dlea



Aed) il (g 0 B 839,20 9 (o) 3B (e T Y e g pSI By
SIS gd) el 9 ol g onddl gl o sl 2N BBl
o Mg g Slamsgad) o dtall Sl a3 5 505 B sl (- g JSCay
Andl ) 3o B 0393 5 S9SN g o) 5 Mg B3l 5 T o
o g pSIWN Blond) iy B Y B ¢ pglows Bk ) JURJ1 1 Land 51 5
oo BN 8131 5 Ol Y9 3o B el 5G9 SIW el I Jipedl des
Byl ads (B Lo S8 5 . 90N gl ) sgl roal 151 5 LS
W Y1 83 e JUL 5 9 S0V gl polai ade a5 Slrlezad B )
W 5 (Jual 5 Slagluall Lorg 53 Al ) b Oyt 4B oy i)
o5 arly @l S B K85 Comnal A1 il B g9 SO adll IS

WY o G

o S

AW AISCay) b by G Los

Joreed) S 5 Sl 1 ) ApSLaBY) aaall B 9 SIY gl s 390 Be
Sad sl o dygd B 25 e 0sYy w5 (1) Ol oo R 0
ol o B

A B N dslal Loy Coun By ko 2 Bl o3 WY ada s AW
drg ¥ I Shl ) Lo 8l 33 5 5 09 $Yg o0 o rSIYI g
D) sy o g SN gl Bl 9 0 B0k i

(ol Slal
[ & Wnozall BB B ows J) Lol dn gy

') Ph, Lemoine, le commerce dans la société informatisée, éditions
Economica, 1993. In
http://www.asmp.fr/travaux/gpw/internetvieprivee/rapport2/chapitr7.pdf

—ailill sl 209 saguuill g ylma ¥ dlea


http://www.asmp.fr/travaux/gpw/internetvieprivee/rapport2/chapitr7.pdf

Biyde deior ) H3LaBY) Silagall B 39 SIV el el WBlg Jglww -

A
Q\m..d}o.“ @ dilay o dou ‘;'J\ Q@}Mj\ )j“ 9 (..Q\‘ g.f— J}é}“ Z\Sj\aﬁ -
Ayl dpsluaBY)

Syl ks lond Slno g @l -

(ol dneal

G gl o 3 Wi e goge i 5 S o o il 35
Teaal g WS O Yy G Jl g Al Al sisl pglad 40N
el b G S iyl ke g A Sigadl o8l 6 G2 )
ada ) . ygndll da s \@ls e S Do o dlor s L ¢ dusladyl
g0l 1 Sl B ol s 61 Y1 g 5 B o B agd) 15 Y &
W ddes Jgh 13

N &

P b 3B o | BLESe mgaall Ayl sl B CoU pused
Ll Caod ol gl plisianl LS ASEal! o spdll 5 A Sylaal
Ayl Wayslas (il yo DL par S g0 lydas

g S ol iy 1

Jles¥l degams E-business ¢+ Gya b i &g mSIY 8ylonddly Sy
Bldl Ol Wiy aadl O 1) 5 CeslaBWl allll otd g S
O (S a1 Y oo o) g slph 3 e o g SN

& apiin (JUTI — Sl — @B RSyl Jpud) b iy SN Byl Jukadh st (1
319edt 2 23-26/5/14268 21 (s @1 ol dnslr o) 3LaBN I LIl jaigall
, & #2005/5/31
http://www.drabid.net/view_pages.php?do=view&ids=20



http://www.drabid.net/view_pages.php

Sloghaall Lrd oSS alisun) blos Aidndl 2 » E5gSIY JlsY

Slndl ewad Mgy LI (Bb o OMeladdl (B Y Aol

S el Jois g Bg SN sl amgl o laib gy g SIYI

Aadaglly &39SI Claly JopSIY1 Gigmdly g9 SIN1 oyl AW datiY)

JuosH S Ciksn J) e (1) @By S5 . g9 jrgondly g S
(Sl o ol g SV g oy o g iU
s S Juasd © (1) 3y S

502 . 2001 cisgndl gualioll pos g puonsed dolol) 39551 e 5 J9 YN gl phocal

T g pSIYI Byt ) gyt Jlas Y e JUiYY 2

Logr d503 9 s fod! Ll 1 1pes Lalosl &g pSIY Jas Y1 i3
Lz ST gldl oo Hle LY JLeYB bl dgriged
3l g2 Jad dg SOy Blndl OF 5 dawgall (B JLai¥l 5 Slaghaal)
Lo s o dgylondt BN B i g pSIY) el Jlorly Blay ol
R Y

gAY Bylndl e (1-2

Gl Gy pSd) Atls] Lilug) plasual g0 Blondly Ak
rmgdy Sladsdl ol ddedl o OUT Ll Jediy dyylnd! Slada)
SN ) el p B My i) BSGE pe py




& ol U OUb Jlsal slgst g SgSIY) abgadl (B Jraxal)
g5ese J) Gk bie 6l HLY Com . Oldsdl 5T alldl oda sl
b 5 Sl r Bosema Lo e OF o g pSOY1 Byl
LU s S o kg OB da b o Islazs

F S ol e g SO Byt (1.1.2

(Business to i (B to B)w oY1 i & i (Al

£ Slemsall s Ayl SV e 35031 1k dazny 5 BUSINeSs)

S il dadiad) P..h.d oard! Lgasy
Mgraall 5 D3LaBY) Slagall o g SIY bt (2.1.2
Sl

askze 52 WS (B to C) (Business to Customer) L oy
Mgraell aaing 3dame dylod adlgs ol oY) i o urism
g S Lo Lad 1,301 g adl lkas aled] Slunwially

e Lod 31 Y1 oy g SIYI Byl (3.1.2

S50 z350d) 1ia L (C to C) (Customer to Customer) L s
i od Sladsdl g Dol Gyt 1Y a5 Co (L5

L s o) g o gSoul g 2SI 8yl (4.1.2

B iy 5 (Government to Business) (G to B) s
Bybndl oo £l e OF (o W81 o g (lamwgall as i Sl SMsladl
Slgdt I Bgoks Vyglas By Ty il ) awly B J1p ¥ 45990
05 IaSodl Sl lams OF dos A1 Buoall SLYP B Mad @Y

a.ﬁjﬂj\ &L«.dt c@jd‘ )‘} L&J}j’g‘m 3)\;;-J1 (313 L}l‘ 29 ;,.gju“ c)JgL'n:b ‘“5)‘? (1
.2008 cagbja..J\




daSod) as 3pile Wlag O Slawsiell (Soy Eor ot Ko e
Wlgs ads fus Ao p SN SMaldl jmry oy U A Sl il LYY
g SN dagSodly oy b IS ol A SVl o g 1
g AW jlond) Sl 8 §puaies 855 (2) o8y JSCEIN akig

Mg pSOY 8)10Y1 5 A AW Byl g pSON e A" 1(2) o3y S5

E- &g pxSIYI 3y

9 =N @w‘ 315 g pSINY Bylondl (B b it L3 3 ol CIE s L5 pezadl
18“,9 2004 cObjﬂ\ Oles c@"ﬁﬂ\

1) J, Bergeron, Les facteurs qui influencent la fidélité des clients qui
achetent sur Internet, Recherche et Applications en Marketing, Vol. 16,
No. 3, E-MARKETING (2001), pp.39-53. : Association Frangaise du
Marketing, in http://www.jstor.org/stable/40589285



http://www.jstor.org/stable/40589285

Tised) pe Bl B SOl i mSIYN Bylonsl Y s OF ByLEYI Com
ke S om sl 5 (B 10 B) Js¥ 35031 83 35 (B 10 C) o
(B to C) Js¥1 zased! oo S Jus e ol 5 .55 ol dylds
3l 3l dstal (DELL) a8 JtS dsU (B to B) W
il (@ BN Jou Sl conal 5 gl o e
PRSPV S RER IS SSRARPI [WER RO IR R ESN PR CE]
AW 1l e e
IS o 8 Gub oo (DELL) iy ikl 0 oy -1
BUBY! g by I Cgulod! gz 8 gy Al Sldolsall
A poll ada Jrasg cogulondl (od Ot @By 5 oY) B9 0
(BtoC) Jus¥igy
o By IS Jees Bl B3 ad Wews gl Cd B -2
Ao el oda a5t g clgash Loy Ladlis] g Co i) A Bk
(Bt0B) Jus¥i gy
de il G o weliy Wl OpP a1 By
(B 10 C) Jusd g5 dlpall 0 jasis 5 (gl A1 Slislgallyg
o Wil g el 8 aedl Bads o Ladd i Y Ay mSIY1 Bylondl O
:1‘;& LS Wher! Say Dlboall oy &8 gares Liagf
S e el I3l sl ) -
Dbkl g add) o] bl il -
A gpSd) Ay by -
Lo bW J Jgo gl fgmy b -

') O, de Wasseige, e-Commerce, e-Marketing, eBay, 3 leviers de
croissance pour les entreprises, Op. Cit, P. 62.




ASEN e ded) -
Aol C3 B o dudldnle -
LS9 B! 1 39S Bl o Sl 3
SN puie o G5 gl o 3 Byl 23 S0Y1 Bl S5
F SRR Gl ol A OV 0 Begie Begarms dauly Slowdl) gy
T 9 sl Jlgdl kes (b ol S e iy I3 9 S9SN Bigud
of dakedly gl g A o gall eSS g S ) S s 51 g
"t S e U 5 G Y g i S il it 0 5 i)
S Slaglaall Lrd 655 "0l Jo i S Gigeidl Jlome B ppotacl) S
g St o b S35 Y g9 G e O g o 35
gl BN Cihses B3 o Ll S5 b lgand) ) Sl
P SIS e plibornsl Ly g Al g ) &) ol 5 ligaally
20 o WA (5 57 ) dmnae
9 piladl Brgmd) 0 s 0y Co (Wi 13| AdS Mt Sl —
) s pgghe o ks S (SIS
\ghos a5ty ded) DY) Slmnsiall (2 9 (WS I3Le) e ol Slnifs =
Sy el Jom oy daodl AW Bl Jilagy AW o WS
S e A3y Y Amazon
gan 4 Spg 1 W b B Y g Ma O 5 g oo Ble Y O

3:195}.‘&5\

http://kt-b.com «.2005 « G 5 p50aalt ot 9 SIW Grgmd) chazes o)
BLaBYl pglll LIS arlll 350 il B I Gyl (i 2050 dems (°
2006 tezes Ol op S1pal Cod yylond) pshall g ey

Sy 3 (IS o gl gpall polie 5 G3SIN Grged 80 gl harl iy (°
125 o 20040531 st 5 21 5 dsilal



http://kt-b.com

(e of g (GT)adgall o 5N Bna BS> @

(51 ke g ) @dgell iy Ogasge S5y @

o5 Sl s g ua o sl ddes aBglll Ll ada oo ey OF @

Sladsd! j Sl ji Z\b\acj\ d\a! ji M}J\
S Y9 ey o S9SN gl e 9 S9SIW ABgall O @
S ORGP
1., ) .

A polal B S9SN g U o S

b sl g @lgoll mdoadl o B35 9 LI el i
Sl S Uase 9 g o) (2 W1 5 (Slatsdl o ol Jg SHaglhaal!

a3

Barl) sl el 093 ezl alel Jloall 39 SIY Ggd) 78
B el dnsgad) e 9

Jodsll B Wgged) g il 2SI g9 S0 Ggud! G g ST s
S G guncd) ST s

Slhed) 5 39S gl Lrlzall e ) L aldsadd Pl 0
o Y b gf londl (oo D 5 el Wpgoms Sy Bred ) i adn B el
anall 98l LB Wow 9 A

L 9 gl 10 5
el o oo 9 ol g dalSan 13 B 9, I el S0 IS5
:2&\ \A.\;JJ

1,-1-0-9 U”J”':ﬂ‘ o J'.:-o:‘-‘\j eMY\ u.\:- L@.} ‘.'sjzgj:q.:\zfd\ Z\.b-}e
Y 8 B! 8151 Jaay ) Wb adge JI oW Qe s

124/ 123 2 2006 « e sl ol Kl 3 ¢ gl cindl o s ks (*
Siall = Sony SAly> Baghaal omall Sy Gl Gy G G @) o
2013 8 &g 45— (83)




S plea¥l 3513 s oo pad L sm g g [l Al
Jol lgmall 9o Cor S B2 Dy 05y e 9 (Mlgiums
Ny gy ¥ e ! o s o 5l g S (A Slagladdl
(ol o1 AUST oS LSy Uiy chhgmed! 1a e (g1 390 a
Jabl Jygmd) 3 S

LS 5 31 j9p0 o gl g sl go gl S Ao
RPN SO RO D W CTE SR PN ES [CR g

LA Yy Goow @ g mSIY gl el 6

(P B g Sl 5 Ailb B gpdadl padl g Audldl 31 O
Sudine dodos JLF1 oy Golow e e s Ades (B i B3LY
oo el el (Jlas Y iy (& Bl Stlanat oda yogb O) Ldavs
Slheall Layleas AV sYgl DLy Jharzal o8 Lomyls  doel] Srlus 5ol
el Ghdl ez dadly ST Olamdlaw) Je Slxs¥) g 41.;,.,9“5*\
PLdl B e oal Jaew Og OF Gugedl Jiry s pslae 52 LS
Fo5 O Lol pdazs Lodis Y] sYg oo o5 a8y Y &l 9 ¢ g
GY dejoll ggo Db ISay Opl O 1] g LI e ded
o i gl ed A 39 5 adg) e gLyl g Ll el
a2l 8l gas dala o) o Lilonsss dlr g B35 JSUS
Y gl Gagmd) (B 809 (ST @ 810 Ol ier F9,S0Y1 Gagedl
il gl g A J G9pR an o JEY) Usg g dae 2

') B, HEILBRUNN, Modalité et; enjeux de la relation consommateur-
marque, Revue francgaise de gestion 2003/4, n° 145,in
http://www.cairn.info/article.php?

2)J, Frisou, Alternatives de choix et fidélité a I'opérateur sur le marché
résidentiel des services de télécommunications : Une approche marketing,
Recherche et Applications en Marketing, Vol. 10, No. 3 (1995), pp. 17-32
in : http://www.jstor.org/stable/40589008



http://www.cairn.info/article.php?
http://www.jstor.org/stable/40589008

oo L igas Oy 51,2l ikeny oL g dpedsd! g doald) SSCEA)
o A fg g Slgladly Jal OlrdsSS ) SR i
o2 oo 5 (IMC)iolid) iy gl VLI o iy gd] LY

Miassdl g 1ol el pools S5 Koy @lows

el 1.6

o Mgl o Ol (T 4l Joopodl o VLAY 0da e
I e sl pealnil O3 OVl ) gmer T oLl g Byl
B oS I e Adelid) o (feedback)? ost Jsb 3,
CWY b dassudl wdlsell jan dos Saed (T dde e Op as
A e Begd ) o Bdblal) g sl Sl e § 95 el g SN
glpl ST 0T Y L aBsall ks OF JUbYY Joo aosmadl oo gl 200
(FUPL Aol UL delgd e deamy (o) Gl sk JAeldd) 3 g
e c(Data Base Marketing) UL w1 o gudl S @—0? 3
LBY Joogdl Jrf n el 5 g 5 gmer 5 Opl) SNl IS e
Bt o) UL 5 U851 00 s LoS L U1 e bl iy B0
St Slomzie BB 5 degg A1 \@har

il 2.6

Ol dnaseidl 9 Aol Olarbdly duiell ST dnaseidly Ak

i e Op ) 8 O) L np Y U Sl (e b 8 il I

') A, MIMOUNI, Vers une meilleure compréhension des mécanismes et
des effets des programmes relationnels : une étude qualitative exploratoire,
Centre de recherche DMSP , Université Paris-Dauphine. Cahier n°343,
Mai 2005.

2 ) N, Riou, Marketing anatomy, Editions d’Organisation, 2009. P.131.

$ ) G, Marion, Le marketing relationnel existe -t-il ? Décisions Marketing,
No. 22 (Janv.-Avr. 2001), pp. 7-16. in,
http://www.jstor.org/stable/40592725



http://www.jstor.org/stable/40592725

b 83le &l WS dumsdoll Buslaney 3 g dilarls oladl Jo 1138 dles oY)
Do doed WD by oVl OB casio of 4 g dansl O Y 85 OF Ol Joay
"N L Byl doeenal) a8 Sy (New York Times) dlows adgs of
B B ol W Ogalay Gig SIY adlgall (6 S0 &) LY damily sl o
B2e o Yl B OB ccgyd S Slaghaal) 1395 5f AL g Booud o e
Al dedoll daglaall de g IS boge aBgall i I b Koy £l Og3glm Y
oyl s O Sldandll odg) g 5 st IS @Blsadl ) o s
b b Lo s S Sl o Sl 5 Bonel) Jiaiy e SASY s

Solamall I s Koy S @

€3l oo sl 1 Jo dagliall Sy aST @

O dotdiall dnglaall duzsids mllaas Mo 0 aBsall s3I (g0 B34 O}
Awrp o (Microsoft) % Jee dged sl o 6 8,5 808 (s ol
Mo g adgall o eglouio duasid LS Llns o) g o (ol 1 2
19361 9 aBgally Ighaatt ol g1y Ogahe 11 Jigm oo &5 U (opleboztl ygous o
Bt ooy Loy Mg Dlagltall 008 Aol sl AT A g0 ket
g1 (lgell s Yy e e gl A O 09y JS g s
Sa) el rlo- g

g ) ae BN By 7

Bt Y Lol Bt 1 o el g dygd B 8y13) g dalB) Jroy b D
37l agre SEM dod 9 ol Wil B Ll 3,51 ada OY dmdly
e (2 o) IS ol &Y 3 ) (8 ol o S ) 0 bl

! ) - J-J, Rechenmann, Internet & Marketing, 2° édition, Editions
d’Organisation, France, 2001.

2 - www.microsoft.com

%) B, Cordier Marketing Magazine N°49 - 01/04/2000, in, http://www.e-
marketing.fr/Marketing-Magazine/Article/htim.



http://www.microsoft.com
http://www.e-

WSS o e e S el A Ogy ST 0] (Rosenberg & Czepiel)1
Il SlrdsSS ghas Of L jomms 5 (D dod ada OF 5 (ol Ogrjp Bl
(BCRM)igsS01 ) e B 80k Dy el ba yoge ) (0 aglanaly
Haly iy Bl S¥uae 834 Lkes 0 Bl 32" 1 b WS Al Sy o
83 Jorl oo aslas o Aol gl o dogars B 9 (@ALD) Sgms (0 2B
( Riou, N, o5 ud P55 5 sl W gl a1
[ S LS Lg S ) BN Byl et sl Blutal «212000)

BT [RCE PR ESENE L

IS b @

.Cbﬂ\ By e

(W Bl Baly dgrlge @

Bl o dayd! il @

s Sy Slaglaall Jgeg 25 @

A 3 dked Jadl g g ol 083 @
ke Joamy ) Uizt ( Lichtlé & Plichon,2008) o S s WS
1) @l gl oSay 9 iy SU) BN By13) Bokas SN pe O
L e e ey A

claghael) O Ul ¢l Dlozwl @

Dbl sl yd ST s @

bl GY g adl Jgeodl @

S ST e

')- L, J, Rosenberg, J, A, Czepiel, « A marketing approach to consumer
retention », Journal of Consumer Research, Vol 2, 1984, P. 45-51,.

sl 9 il galdl 13 00T Oles (Bgmdl B 3 ESY Ol (S ol iy (
21. - .2003

—ailill sl 220 saguuill g ylma ¥ dlea



g ) Bp3lad ) Slawdall (B JgSIW gl 231y 8
() Slsoll o B Il Iy b il 2 3B e Bgud) OF JaB) Sy
plisinl 855 o id o 1l Sl falld (LI 8 gilas of oo ey a9
P Bl ddipnd) Ol gl g dadell ded)) Lrd sl 9 CopY IS
75 o) Byl B Sy Los o9 puks 5 L Aad) el egolozal sy U
Spazua UsDly b AW B o A camngl 3Ll BT (o o sl OF 0 oY)
@ iV e G5udl (e U B 5l | O g b g pBlge Je
Adygad) B! 300 B BT & 2l o o Y \gee Bgla
Sdaad) Of I ol pomg By pd) 3Ll Slnsoll B 98V Grgeddl aBlgh
<5 (NRI) (Networked Readiness Index) &Swd! dppbndl ,diel dord oSl
‘; sl Gans JI el &rE 9 ] Jﬁ.ﬁ\ @ o 92 S ol gl ol gl
LOa) 5 laglanal) Lor g 6 e s
(NRI) A2 dgalond) 2 (3)ey S5

Hpall

345
34 1
335 1
33 1
3.25 1
32 ¢
315 1

31 1
305 1

—+#—NRI

2006-2007 2007-2008 2008-2009 - —
plad das B Jlaily Slaglaadl Lr g iS5 193 (839 Sgemen gsnd (audlpl G | ykaal)
ddlady) ej.bd\ IS (Eo U does (B 9 d-eudl
283 4 «—=20102009 (07 s4a cw;cclgf e-\.p@ Anal>r cﬂ,..:h e}b 9 dylondlg

o) U5 B8 B JLai¥ly Slaglaoll LT 155 (sjgd dgams isnd coudlpl g (*
QU pAol dnalr ) pgle 5 Bylndl 5 B3LaBY aglal) BIST(CoUl Ao By
-20102009 07 saadt il s




Bylond) o Jof dpe 9 Byl aBlgel O Jod grge g8 L Ol
B1sall Sllid (3B \goggior duigpSU) Byl d 5 Lgas 3y g 2SN
O5G @l S i b o8 Sl 2 Gl lawgll 93 s
Wites A BSOS dkanll J) 83901 aikiny Lo g8 chetly o 1 L
LS Jro 5ty (s 9udl ad !

1Al 3ladW Ly 59 SN Grgmil) 490t il (1.8

o1 OF 5 danly USCn 8318 Wy o 51l SLadY OF o2y
3 3By JI JUsY 0B B Olgdl B osday e 3LaBY)
o sl Eelear ¥l 5 L3LadY) Okl gLyl dode By90 ol

.@j-\.‘\ j ‘“5%13:2\ LSM‘
L gl sladl Ly 9 sS0Y) Gigedl (3 Sl o3 0
.1

ThsladY) Sluwjold 4wl @

Sl jodl Aoy w1 Blgwdl Jg Slaglaadl Jgog Jogod -
bwged) g 8 yaall

WS EY B 3ol gy addd Ll bl pad) Lo g -

TIPTS5 SO | PR

HVIRRCILECAR NERUTPIN RONES RS P T

Jall iy e cllgiaadl e dalldl O G o)l -
25l op g 8T (B sl g el Cilon o ) 4Say WS 2

SN sl s LY e 99 i SV Grged) e D) -

2 g A Sonall

13 Bl S ¢ prrle 8,500 " Gl (B g IV Bylandt BBT 5 adlg " diile iy ¢
2007 s Olnols dgaler cyglond) aglall 5 pmncd! Aislaady) pshadl 44 (ases Oljgr o




Cor ASG L g Lwlis A CopY) L sl OF o [ pudl -

o s Oglad L B oSl oa 9063 OF s
) PSS o 2 5Y)

Tl Byle Jlpdl B 59 Y Gugud) jsls SBgme 2.8

BU gl 4l s J) 1S bkl L@ B 99 SOV gl Do )

& Y (horzans 0 5890 O o Lo @K i faas B Buur

M3 oy JWI S g (o B IS e sl A (B OgRy LB

i p @ a1 IS e o 20 AR A5 delar Oy 2(4) 0By K1

20 G p=

15 0=l

5000

T1 2002 T1 2004 T1 2005

Source: Médiamétrie, novembre 2007, in
http ://www.journaldunet.com/cc/07 entreprises/pme fr.shtml

Iy b 99 S0V Biged) Jlomiul b adddl s Jlpdl B Lo
B e oY el G O 9 L 2gllaall (Ssrmall 093 g dadlgus
REVCIRNV} g RNt JS ALY [ RSOy JO° WS B PO G DY N |

._Ml.i]l Ry | | 223 _’9.394!1-1][ 9 jléi.iylmﬂ


http://www.journaldunet.com/cc/07_entreprises/pme_fr.shtml

SISl il Jlastol o 1505 S 1(5) o3y S8
Olelbdll (il B
o Byl 5 ia grod) Ol il B b 0 S Y Jlosin! o
3 Aol dnil o 2007 dw Silart Jute 100 J16) i @ B Sl

(Remndls %0 ¢ 0 3 red

Ol | pe ol | Og) B Ay

leladll
FRE I RCHPA PN 355004 S9N
66% 78% 78 % 87% RAPRER]
63% 68% 68 % 91% dslall
60% 62% 62 % 74% 8yl
60% 72% 2% 78% skl
66% 58% 58 % 78% Jad

Source: BNP Paribas Lease Group, in
http ://www.journaldunet.com/cc/07 entreprises/pme fr.shtml

CULal sue (B Jwm s dlp (2 F bk de O WS
Spia Ogde 27.9 Jg 2B 2010 dow (B (opindl Q)b 4o 3l
Mgras IS 51,0 10122 Jgr o dlido Ogls 3400 ComYl pe
oA Mlgrand) aisl b g OF 9114 Caly AV 2009 dows )l
1025 deell il Eo 2009 Aoy Lylie gy9f 1113 a1y 2010 & JH>
Gigdl N o o (Say A W J1geY) ey Lo a (gl
Ob o Cipll e el Clidall sus 1(6) o3y JSHI L 59 Y
Bl (B 80 12 Lo gy (6 il



http://www.journaldunet.com/cc/07_entreprises/pme_fr.shtml

13,0

12,0
11,0
10,0

9,0

8,0

7,0

2006 2007 2008 2009 2010

Source : Fevad Médiamétrie, juin 201v, In
http ://www.journaldunet.com/cc/07 entreprises/pme_fr.shtml

Sl Gy uB S Lo B S Ol Blusl a5y Led Wl
2010 & 5 9058 itk LB g dms  Jof ALl
201Oluu¢s3f‘§!\j@.ﬂ1JM?‘C»}JY\K_;&;JA){Y\QM\JWT (7) 8 S

h | 8%
Cladsd!

I 50%

wL..a!\u
RFAQERES B )
Lty
. I
, | 459

0% 20% 40% 60%

Source : Fevad, Médiamétrie, juin 2010,
in http ://www.journaldunet.com/cc/07 entreprises/pme_fr.shtml



http://www.journaldunet.com/cc/07_entreprises/pme_fr.shtml
http://www.journaldunet.com/cc/07_entreprises/pme_fr.shtml

o B 9 SV Gigd! Jlarssl SBgre ol 9
LSl alladt (1.9
ALEPL e I Ol e il B S bl e
ane o B s Ayl Ja3 Y BN Slke) OF ) BL2YY
oo opy A B e sl gl A A S Szl
tsh b gl (St aladl js 1 el
5 o8 Azl Joll (2 dyylnd) DY) phine O 1@ B -
Iy Y Gl (Bl @l clly Bb e oY K
Jloaza! 33U adul) By
DA e pam Ded) g Oleghaod) Jals O) To¥aL oday -
Gl b I3 e 3y g il (St plladl s Sy I
o 3N I O Gan B e
gl 28T o i1l S allad) pomy Thiede b OVl -
Ayl g gl Sles 30 Glls g W1 B g Bgige )
ogdl g el (2.9
G-l ol byh 5 olB Spbal Byshad) Jodll Ghase O
Y re drltd L gd (Soudl 5 Lghes Bygro 0 o) S 9 SIY)
5 Ged oy 096 @l e b Sl B L oY K
Y o Alghs Ay o5 SO e 08 I OOlaall SO0 Lo @Y
e Al Cglly okl s Hles¥) e Y
S dFall digre (bl sda ) Blo) (Sey LS AL, Oleally
Juail g 9 by 085 Jla¥) Lhes OF gmer o Coptl i

el 5 5LaBY gkl AST¢ g bt By izl B g STV gl ¢ (o 35090 doren (1
2006 (wows Oligr o J\ﬂ! Cond gyl e}W\ )

—ailill sl 226 saguuill g ylma ¥ dlea



) BLEYL Ladsus 3130 A5 ,a00 8l OF 9 el jaal cd Yy
Y G ysls B Bl e A ) gl sle

Liadsd)
Gyl olr g ylaedl JoL! Jlns B 8,8 8385 agd! Wl By
o3lazs W3 g dallal) Sl gamad WRE Ay sl (S1 9 2SIYY
S ae S LBI ga g9 IV Gigd O L3RV S e
Jots B 80l L59p) Aaisl I o el Ablonal) Wglousy
e 21 O ellgias el A L Olusdl 5 Sl g Y Il
25 2gdl pd g dylndl A o el (B ) 4y
s Cou B g2 g Iyghne SIS Sl el g (leddl T Szl
g g deds Jabl g San g B oY) 5 8392l Olgians Jol o
o g F9SIY) i) OF LU sy DS il o el
o 8 ol G a1 B iAW K e Ol e
dor Jols g JLasl Aoy Y1 By A Lo 1 a S (Bl pliadl
375 Agmge B Ligod @l j5gb J) 631 oo Jalad) BI bl (o g
53] i 9 . FOM Grgudl 9 o) Grgud) g (0 S O]
G @ canle I iabu¥) plad) al e (CRM) 0t o B
3y5) w3l O] LLgl) e WU Sl gl a0 Aoty o3l dad
b e Slgall Buslus o (€CRM) g1 U0 & Bl
A g Slnedl (B Whb g Ggudl e Jeledl B gLl e
e 52 g S L e B Byla] e Buta O Lo Sloss

') M-Ch, Lichtlé & V, Plichon, Mieux comprendre la fidélité des
consommateurs, Recherche et Application en marketing, Vol, 23,
n°4/2008. in, http://www.justor.org/stable/40589590



http://www.justor.org/stable/40589590

ot Opt) dad i Wil 5 (G iy o] @l B OY U1 5
dods g el (M) ol Loy oo sbdl i 8 Jiled) ducwiall o
218 K8 Fagoll 8 Ol lghooy 1 Bl 8901 9 ame BVl el 9 O3
F 9 Slogdl
Slefadl 513 Y- @L:Q‘s\ Gy @ ez el Jo Coddl M S
Ny G 9 Oladaadl ada ol ydad dar e & o o A3l
oo oo B eied) ddos (Y dogliall g2 Al Slunmsgall diazg OF 4 000
y&;@ugj.@m\w\w\r@upygﬁg@\jaw»
(S9N g plusil prs Thodd ogllal) 5 Lgils 0 ) gl

(Saglnall Lorgl S il Slantodly Slaytally (St IS sl

Y oy coedlBY) Blpudl AT oy 98IV gl SSCE ey -
Al Aol B Jaedly ady b 929 doryod) Byl bl aerlgy SAIS ey

Tealod) SBgmall dl gl o5 Ay 1 i By ol (gl dgriga—
Blord il gy bl gl o G JWly G901 Gigd 5o
dirogar Jo blisdly gl

gl o BB B9 A o) (ke Agere -

75 G Jme B Jorud () sl (B 8)lgally 85l B Byg 0 -
RO

P g Gldl SLaBYl B Sleghadd) Lr s Lwll) L) g ode -
oo o SIS B e slgw 9 SIYN gl syl Blgall di O OF il
Bl L oo By gl Glaal) ol OF Lo WS, pSdgaanall |8
Syl Skl L) ol dpalad) 81 Bl pus B Jaez g SUYN
A SN B1g Yl (B

—ailill sl 228 saguuill g ylma ¥ dlea



	Page vierge
	Page vierge
	Page vierge
	Page vierge
	Page vierge
	Page vierge

